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WHO WE ARE

HMS Group is a large producer of industrial machinery, 

and the leading manufacturer of industrial pumps and 

compressors in Russia and in CIS countries, as well 

as one of the leading manufacturers of skid mounted 

modular oilfield equipment. We are a dynamic 

engineering company with successful practice in the 

design, installation, construction and commissioning  

of complex oil & gas production and water facilities.  

HMS Group is a vertically integrated holding company 
with a modern corporate management system wherein 
the functions of the manufacturing companies’ 
shareholders and that of its business administration 
are traditionally separated. 

HMS’ parent holding company is HMS HYDRAULIC 
MACHINES & SYSTEMS GROUP PLC (the Republic of 
Cyprus), which issued securities in the form of Global 
Depositary Receipts at the London Stock Exchange in 
February 2011.

HMS consists of 12 manufacturing facilities in Russia, CIS 
countries and Germany, plus 7 Research & Development 
centres and Institutes, including one of the largest 
pump-testing facilities in Europe, and employs 
15 thousand people.

The company operates via four divisions:

Industrial Pumps

REVENUE

16,724 RUB MN
 

EBITDA MARGIN 

16%

Description
The industrial pumps business 
segment is our oldest division, 
responsible for designing, 
engineering, manufacturing and 
supplying a diverse range of 
pumps and pump-based integrated 
solutions to customers in the oil 
and gas, power generation and 
water utilities sectors in Russia, 
CIS countries as well as across 
the globe. It also provides 
aftermarket maintenance, repair 
services and other support for 
its products. 

Core products and services:
 � Oil transport
 � Oil refineries 
 � Nuclear and Thermal power 
 � Water utilities 
 � Water injection 
 � Trunk pipelines 
 � General industrial pumps
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Engineering, 
procurement and 
construction (EPC) 

REVENUE

2,297 RUB MN
 

EBITDA MARGIN 

-3%

Description
The engineering, procurement and 
construction (EPC) business segment 
provides design and engineering 
services, project management 
and project construction work 
for customers in the sectors of 
oil upstream and midstream, gas 
upstream and water utilities. 

Core products and services:
 � Oil & gas projects focused on 

design and planning 
 � Oilfield surface infrastructure 

and pipeline construction 

Contents  Who We Are  Highlights

Oil & Gas Equipment

REVENUE

15,144 RUB MN
 

EBITDA MARGIN 

20%

Description
The oil & gas equipment business 
segment manufactures, installs and 
commissions modular pumping 
stations, automated metering 
equipment, oil, gas and water 
processing and preparation units, 
as well as other equipment and 
systems, that are primarily used for 
the extraction and transportation 
of oil. 

Core products and services:
 � Oil pumping stations and pump 

stations for water injection 
 � Oil & gas and water processing 

units 
 � High-precision and automated 

metering units 
 � Tanks, reservoirs and vessels 
 � Oil development equipment 

Compressors

REVENUE

8,700 RUB MN
 

EBITDA MARGIN 

7%

Description
The compressor business 
segment was established after 
the acquisition of the leading 
Russian compressor producer, 
Kazankompressormash (KKM), in 
July 2012. In 2013, this segment was 
bolstered by the acquisition of 
NIITK, a research & design institute 
providing compressor technologies. 
The division is responsible for the 
design, engineering, manufacture, 
and supply of a diverse range of 
compressors and compressor-based 
solutions to customers in the oil 
and gas, metals and mining and 
other core industries in Russia. 

Core products and services:
 � Oil & gas production 
 � Oil & gas transportation 
 � Gas processing 
 � Oil refineries 
 � Oil & gas chemistry 
 � Refrigeration applications for 

various industries 
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HIGHLIGHTS

HMS Group is a dynamically growing diverse corporation that 

combines leading machine-building (pumps, compressors, oil & gas 

equipment), engineering and construction companies. Our markets 

are oil & gas, nuclear and thermal power generation, water supply & 

utilities, metallurgy, etc.
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Who We Are  Highlights  Chairman and CEO Statements

BACKLOG

24,035 RUB MN

2%

ORDER INTAKE

40,624 RUB MN

23%

Name UNIT Change yoy 2016 FY 2015 FY 2014 FY 2013 FY 2012 FY

Backlog Rub mn -2% 24,035 24,409 28,243 22,333 18,963

Order intake Rub mn 23% 40,624 32,979 34,705 34,814 33,086

Revenue Rub mn 11% 41,582 37,296 32,351 32,358 31,46

EBITDA, adj. Rub mn -14% 6,369 7,446 5,272 5,238 6,101

Net debt Rub mn 8% 13,347 12,388 12,432 11,102 12,064

EPS Rub – 10.53 16.34 -13.83 16.79 17.98

Dividend per share* Rub 2% 8.53 8.37 - 3.41 6.82

ROCE % -174bps 14.0% 16.9% 11.1% 13.9% 18.7%

REVENUE

41,582 RUB MN

11%

‘15

37,296

‘13

32,358

‘16

41,582

NET DEBT

13,347 RUB MN

8%

EBITDA

6,369 RUB MN

14%

‘15

7,446

‘14

5,272

‘16

6,369

TOTAL DEBT

16,336 RUB MN

3%

‘15

15,884

‘14

16,967

‘16

16,336

‘14

32,351

‘12

31,460

‘13

5,238

‘12

6,101

‘13

12,687

‘12

13,410

‘15

12,388

‘13

11,102

‘16

13,347

‘15

24,409

‘14

28,243

‘16

24,035

‘15

32,979

‘14

34,705

‘16

40,624

‘14

12,432

‘12

12,064

‘13

22,333

‘12

18,963

‘13

34,814

‘12

33,086

* If payment of final dividend of Rub 5.12 per ordinary share in respect of 2016 FY will be approved at the AGM on June 20, 2017. If not, 2016 FY total dividend equals Rub 3.41 per ordinary 

share, paid already on January 26, 2017.
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CHAIRMAN STATEMENT

Chairman of HMS Group,
Nikolay Yamburenko

2016 was difficult due to tough market 
conditions, however the company has 
managed to maintain its growth.
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In 2016, we had mixed financial performance, in 
comparison to the very successful year in 2015: revenue 
increased by 11 percent and EBITDA decreased by 
14 percent. 

It is worth mentioning that, generally speaking, the last few 
years for Russian oil and gas machine building industries 
have not been very successful. Many of our competitors are 
in a state of bankruptcy or pre-bankruptcy, either because 
of the weak market or due to financial mismanagement. 
Large clients are continuing to put pressure on pricing, 
which inevitably affects profitability. 

Amidst such conditions, HMS Group has once again 
confirmed its status as the market leader, by further 
developing the business through capturing the market 
share of its competitors, among other things. 

However, in the mid-term perspective, the main source of 
growth is planned to be a result of the new development 
strategy approved by the Board of Directors in 2016. 
It involves an increase in market capitalization due to both 
the growth of the business and a new shareholding policy. 

The initial results of the strategy have already been 
reflected in the financial results of 2016, in both the current 
portfolio of orders and in the growth of HMS’ market 
capitalization. 

Recently, we have successfully completed the preparation 
of our company for explosive growth:

 � Executed many large projects for Russia’s oil and gas 
majors, proving ourselves as a reliable supplier and 
one that is able to deliver technically sophisticated 
projects;

 � Certified our production in accordance with  
international standards and created a professional 
export sales team;

 � By the end of 2017, we expect to complete 
the localization of production of foreign high-tech 
pumps for the transport of oil and oil products, oil 
processing and petrochemistry (in compliance with API 
standards), as well as for thermal and nuclear power 
generation, and water utilities;

 �  Assured full access to capital markets, both on 
the public debt market and the bank facilities market, 
including the possibility of receiving large bank 
guarantees for the execution of large contracts.

Highlights  Chairman and CEO Statements  Map of Operations

Dear Shareholders,

Today, we are planning to grow as a result of increased 
export and large contracts, while maintaining a steady 
growth of business with our standard products. 

In 2016, the company moved to a new policy of profit 
distribution among shareholders. We reduced the cost 
of HMS’ GDRs ownership through negotiation with 
a depositary bank, made a decision to pay dividends twice 
a year (interim and final), and approved a new dividend 
policy to pay out total dividends in the region of 50 percent 
of  the “Profit attributable to Shareholders of the Company” 
for the year, as set out in the IFRS Consolidated Financial 
Statements. However, the size of the dividends will be 
subject to the necessity of balancing the interests of all 
capital consumers: financing of capital expenditures and 
working capital, maintaining of the Net Debt-to-EBITDA 
ratio in a comfortable range, and payment of dividends. 

Nevertheless, on the whole, given the remaining low 
liquidity of our GDRs, we want to have a stable base of 
shareholders who will enjoy a good dividend yield. 

Naturally, we are eager to further strengthen our activity 
in the field of investor relations, which, along with our 
new dividend policy, has already resulted in the growth of 
market capitalization, and which we believe will drive it 
further. 

Yours faithfully, 
Nikolay Yamburenko



8

HMS 
GROUP

ANNUAL 
REPORT 

2016

CEO STATEMENT

CEO of HMS Group,
Artem Molchanov

There are great opportunities 
available on the market, and we are 
confident that we possess the power 
and abilities to seize them.
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Highlights  Chairman and CEO Statements  Map of Operations

Dear Shareholders,

Next year, we will celebrate the anniversary of 
HMS Group, which will be turning 25 years old. In terms 
of human age, the company is reaching adulthood. 
Since its establishment in 1993, we have come a long 
way, growing from a small trade company to one of 
the largest private machine-building companies in 
Russia. In the Forbes list for 2016, HMS Group is honored 
to be ranked 9th place. It is also important to point out 
that in this list we are the only producer of oil & gas 
equipment, in addition to being the only company listed 
on the London Stock Exchange. 

Over the last few years, we have completed 
the optimization and integration of acquired assets, 
in particular by KKM, that in turn illustrated successful 
integration of KKM into HMS Group. 

Furthermore, we have accumulated vast experience 
in the realization of large projects, involving complex 
technological solutions, with such large Russian and 
international companies as Transneft, Rosneft, Gazprom, 
Gazprom Neft, BP, ENI, and others. We have gained 
a reputation as a reliable supplier and have received 
references that allow us to further strengthen our 
presence on the extremely competitive and high-tech 
market of solutions based around pumps, compressors 
and oil & gas equipment, both within Russia and abroad.

HMS Group expects to complete its localization 
project for Ukrainian and German pumps at the base 
of HMS Livgidromash, located in the Orlov region, 
by the end of 2017. The main emphasis of this 
localization is on high-tech pumps for transportation 
of oil and oil products, oil processing and petro-
chemistry (in accordance with API standards), as well 
as for thermal and nuclear power generation and 
water utilities. 

The company has improved its access to capital, both 
on the public debt market and on the market of bank 
facilities. At the end of 2016, Fitch assigned the company 
a B+ credit rating. In February 2017, we successfully 
returned to the bond market. In 2017, the key priority 
of HMS’ debt policy will be the optimization of interest 
rates, along with the prolongation of the debt portfolio’s 
duration. 

In 2016, the Board of Directors approved a new 
development strategy based on the following:

 � Export: organic growth via entry into global markets 
and the reengineering of HMS’ products to comply 
with the standards of these markets;

 � Large contracts: the further development of 
technological engineering;

 � Shareholder policy: the distribution of a substantial 
part of the profit among shareholders in the form of 
dividends, and the increase of IR activity. 

The initial results of this strategy were reflected in 
the financial results of 2016, in the order intake portfolio 
for 2017, and in the growth of HMS’ market capitalization. 

In the context of all its business components, including 
production, finance, sales, and the agreed policy of 
the shareholders, HMS Group has prepared a basis for 
further development by signing new large contracts 
with Russian companies, as well as by increasing 
export activity. There are great opportunities available 
on the market, and we are confident that we possess 
the power and abilities to seize them. 

Not everything depends on us – a significant amount 
also depends on our clients and when they start to 
implement the realization of certain projects.

Given the existing possibilities and with a little luck, we 
believe in the continual growth of HMS Group’s business.

Yours faithfully, 
Artem Molchanov
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Tomsk

MAP OF OPERATIONS

 HMS Livgidromash
(before 26.08.2010 Livgidromash)
Location: Livny, Orel region, Russia
Founded in 1947
A member of HMS Group since 2003
Products: pumps for oil processing, 
petrochemical, shipbuilding, power 
generation, water, utilities and 
environment, agriculture
http://www.hms-pumps.com
Business unit: Pumps

 Livnynasos
Location: Livny, Orel region, Russia
Founded in 1970
A member of HMS Group since 2006
Products: submersible centrifugal ECV-
type pumps for municipal, industrial, 
rural and household water supply as 
well as for irrigation and groundwater 
control
http://www.livnasos.ru
Business unit: Pumps

 Nasosenergomash (NEM)
Location: Sumy, Ukraine
Founded in 1949
A member of HMS Group since 2004
Products: pumps for oil and gas: 
midstream, upstream; thermal and 
nuclear power, water supply and 
utilities. 
http://nempump.com
Business unit: Pumps

 Promburvod (PBV)
Location: Minsk, Belarus
Founded in 1927
A member of HMS Group since 2007
Products: electric driven submersible 
pumps for water supply, utilities and 
environment.
http://www.promburvod.com
Business unit: Pumps

 Bobruisk Machine Building Plant 
(BMBP)
Location: Bobruisk, Belarus
Founded in 1898
A member of HMS Group since 2011
Products: pumps for oil refining, 
petrochemical, steel and mining, power, 
pulp and paper, construction, as well as 
for water and water waste and sewage 
in municipal, agricultural and industrial 
water supply systems. 
http://www.bmbpump.by
Business unit: Pumps

 HYDROMASHSERVICE
Location: Moscow, Russia
Founded in 1993
The associated trading company of HMS 
Group
Products: pumps and units, 
compressors and units, oilfield, 
measuring and modular equipment 
Services: commissions, installation 
supervising, repair, service maintenance 
and equipment upgrade
http://www.hms.biz
Business unit: Pumps

 Dimitrovgradkhimmash (DGHM)
Location: Dimitrovgrad, Ulyanovsk region, 
Russia
Founded in 1931
A member of HMS Group since 2011
Products: pumps for chemical 
processing and oil and gas, vessel 
equipment, chemical equipment, spare 
parts for gas pumping stations
http://www.himmash.net
Business unit: Pumps

 Apollo Goessnitz GmbH (Apollo)
Location: Goessnitz, Germany
Founded in 1863
A member of HMS Group since 2012
Products: process and standard pumps 
and systems, system engineering — 
projecting, design and manufacture of 
plants for liquid fuels, process plants, 
plants for water supply, automation 
systems and electrical Apollo is certified 
according to ISO 9001 by Lloyd’s Register 
Quality Assurance
http://www.apollo-goessnitz.de
Business unit: Pumps

 Nizhnevartovskremservice (NRS)
Location: Nizhnevartovsk, Russia
Founded in 1998
A member of HMS Group since 2006
Services: pumping, drilling and other 
oilfield equipment repair, maintenance 
and upgrade.
http://www.nv-rs.ru
Business unit: Pumps
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Chairman and Ceo Statements  Map of Operations  Investment Theses

Industrial pumps

Oil & gas equipment

Compressors

EPC

 Institute Rostovskiy 
Vodokanalproekt (RVKP)
Location: Rostov-on-Don, Russia
Founded in 1932
A member of HMS Group since 2008
Description: institute with focus on 
water supply and waste water and 
sewage systems and related hydro-
technical facilities design.
http://rvkp.ru
Business unit: Pumps

 HMS Neftemash
Location: Tyumen, Russia
Founded in 1965
A member of HMS Group since 2004
Products: modular equipment for 
oil & gas, including cluster pumping 
stations and equipment for water 
injection systems; group automatic 
measuring units for oil well gauging 
metering; stations for hydraulic drives 
of submersible well pumps and 
underground oil extraction equipment; 
oil pumping stations, etc.
http://www.hms-neftemash.ru/en
Business unit: Oil & gas equipment

 Sibneftemash
Location: Tyumen, Russia
Founded in 1976
A member of HMS Group since 2011
Description: special oilfield equipment 
development, design and manufacture 
for oil exploration intensification and 
efficiency; current and work over repairs, 
isolation works and fracturing.
http://www.sibneftemash.ru/en
Business unit: Oil & gas equipment

  Sibnefteavtomatika (SIbna)
Location: Tyumen, Russia
Founded in 1986
A member of HMS Group since 2009
Products: controlling devices and 
systems development and manufacture 
for oil and gas, power generation, water, 
heat and gas supply.
http://sibna.ru/eng/main
Business unit: Oil & gas equipment

 Kazankompressormash (KKM)
Location: Kazan, Russia
Founded in 1951
A member of HMS Group since 2012
Products: centrifugal, screw 
compressors and systems for air and 
various gases; compressor stations; 
refrigerators.
http://www.compressormash.ru/en
Business unit: Compressors

 NIITURBOKOMPRESSOR n.a. 
V.B.Shneppa (NIITK)
(before 26.08.1985 – ICBS – Special Design 
Bureau compressor engineering)
Location: Kazan, Russia
Founded in 1957
A member of HMS Group since 2013
Description: a major scientific and 
research and production center in 
Russia to develop centrifugal, screw, 
rotary and scroll compressors.
http://www.niitk-kazan.ru/eng
Business unit: Compressors

 Tomskgazstroy (TGS)
Location: Tomsk, Tomsk region, Russia
Founded in 1968
A member of HMS Group since 2006
Products: linear objects construction, 
reconstruction and overhaul such as 
oil pipelines, gas pipelines, product 
pipelines, water pipelines, condensate 
pipelines and power transmission lines.
http://www.tgs.tomsk.ru 
Business unit: EPC

 Giprotyumenneftegaz (GTNG)
Location: Tyumen, Russia
Founded in 1964
A member of HMS Group since 2010
Description: the leading Russian R&D 
center with integrated oilfield designing 
for oil and gas.
http://www.gtng.ru/en
Business unit: EPC

 VNIIAEN
Location: Sumi, Ukraine
Founded in 1951
Associate of HMS Group (47%) since 2007
Description: development of pumping 
equipment for large complexes of 
atomic and thermal power engineering; 
on projects of oil, chemical, sugar 
and food industries, oil pipeline 
transportation and maintenance of 
pressure in oil pools, water supply 
and irrigation; at civil engineering and 
mining works, in underground systems, 
agglomerate-and-ironmaking and steel 
industries, sewerage system and cattle-
breeding complexes, municipal and 
public utilities etc. 
http://www.vniiaen.sumy.ua/en
Business unit: Subordinate enterprise
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INVESTMENT THESIS

1 MATURE BUSINESS PLATFORM

Business platform and core expertise are established  

and provide strong base for future growth

 � HMS Group business is 
based on the mature 
and established 
business platform with 
a focus on products 
where the Company has 
unmatched R&D expertise 
and production capabilities

 � The company has stable 
recurring business with 
confirmed order backlog for 
the next year

 � EU presence: HMS Group 
has access and is 
conducting business with 
EU engineering companies 
(Siemens, Alstom, etc.) 
through its EU-based 
subsidiary Apollo Goessnitz

 � Business is to be further 
developed organically, i.e. 
currently there are no plans 
for M&A

 � Further development will 
be held with low CAPEX at 
ca. 1.5x of D&A level
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Map of Operations  Investment Theses  Strategy

2 ENTERING NEW MARKETS

3 OPTIMIZATION OF THE BUSINESS PORTFOLIO

 � Further development of 
business with Gazprom & 
other majors in oil & gas 
industry by executing large 
customized projects in all 
key segments of HMS Group

 � Customers in new markets 
are already a part of 
the client base and offer 
strong future opportunities

 � Return to the market of oil 
transportation on the back 
of localization of trunk line 
pumps in Russia

 � Oil & gas refining and 
petrochemicals represents 
another growth area with 
expanded strong references, 
incl. international 
engineering majors

 � HMS entered oil & gas 
infrastructure construction 
segment in 2007 with a view 
to offer integrated solutions

 � Following the financial 
crises, this segment 
saw a sharp decrease in 
profitability

 � HMS Group decided to exit 
the segment and continues 
to develop Engineering 
and Procurement (“EP”) 
business, based on HMS 
products and engineering 
competences
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Revenue Growth

Building a Platform  
for Further International Development

Increasing Profitability

1

2

3

Corporate Responsibility

STRATEGY

STRATEGIC GOALS AND PRIORITIES

HMS Group is 
an international 
machinery and 
engineering company – 
producer of industrial 
pumps, compressors, 
technological units 
and state-of-the-art 
integrated solutions 
for key industries: oil 
& gas, petrochemicals, 
power generation, 
mining & metals and 
water utilities.

VISION

The consistent increase of revenue is one of our main targets. 

While continuing to expand our business, we are also 
concentrated on increasing our EBITDA margins.

Our international growth targets require the Company’s 
sustainable development across all functions and processes.
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HMS Group covers the full cycle of the machinery business, which allows us to maintain a leading position in 
the industry. We follow the best practices and international standards in product development, manufacturing and 
quality management in order to meet the high requirements of our international customers.

We view the expansion and diversification of our business as key factors of our business growth. HMS Group maintains 
solid positions in Russia and CIS countries, and as such, our primary focus is to sustain and grow our client base and our 
share in these core markets. We also have significant experience in providing supplies to customers in the Middle East, Asia, 
as well as in Western and Eastern Europe, taking active steps to increase our presence in the international marketplace.

In the face of the rapidly changing international environment and emerging challenges, we are consistently working on 
the development of a highly effective management system and corporate structure. We are also strengthening our 
competences in international marketing and sales, as well as in project and risk management.

Investment Theses  Strategy  History

Our product portfolio is regularly expanded and upgraded by our R&D function, which develops state-of-the-art products 
and solutions that allow us to stay ahead of our competitors. New products and the expansion of existing product lines 
helps us to enter new segments and niches across various industries and uses, providing tangible benefits to our clients.

Sales channels optimization helps us not only to increase market coverage, but also to maintain an individual and 
personalised approach to our different client groups. Customer experience is one of our highest priorities: we sell 
customised products and solutions via various channels in order to make our products available to a wide range 
of customers.

We have efficiently integrated our recently acquired assets and have started to benefit from multiple synergies in R&D, 
procurement, production and sales. We are in constant pursuit of cost control and value creation management across 
the entire production cycle. 

Our deep technical expertise and experience in supplying integrated solutions allows us to focus on high-margin 
projects and increase their share in our contract portfolio. We have participated in multiple strategic infrastructure 
projects in the oil and gas and energy sectors, which has helped us to build and strengthen reliable partnerships with 
industry leaders.

We see joint ventures and other forms of cooperation with industrial companies, both in Russia and abroad, to be one of 
the ways we can offer more sophisticated products and solutions and enter new markets and product groups.

HMS Group strictly complies with health and safety standards, following a code of ethics in respect to all of its 
stakeholders. We also aim to lower the environmental impact of our operations. 

We carry out charity work in the regions of our presence, and offer support to charitable foundations for children and 
the disabled. The year 2016 was marked by the continuous support we provided to a number of charity funds, schools and 
civic organizations. 

We also support sporting developments in the regions of our presence, including for our employees and their families. 
HMS Group became a general partner of the European Judo Championship in Kazan in April 2016.

Over the past few years, we have managed to gather a team of highly devoted professionals in all functions. 
We are dedicated to the development of our personnel: HMS Group has a strong system of training its employees, and 
our management team is also regularly improving their qualifications to meet challenges and achieve strategic goals. 
We are now focusing on the culture of innovations and change by developing motivational incentives to ensure that each 
employee contributes to the Company’s success. 
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HISTORY

German Tsoy, Artem Molchanov 
and Kirill Molchanov founded 
the original pump trading and 
servicing company. 

The Company expanded its 
operations and client base to 
become a leading distributor of 
pumps and pumping equipment in 
Russia and the CIS. 

HMS Group launched a pump skid 
assembly business in Russia and 
CIS countries. 

Hydromashservice became 
one of the leading enterprises 
specializing in the delivery of 
pumping equipment for oil and 
gas complexes, power and water 
industry and housing utilities. 

HMS Group enhanced its oil and 
gas equipment offerings through 
the acquisition of Neftemash, 
one of the largest Russian 
producers of modular flow 
control equipment for surface 
oilfield sites. 

20041995

HMS Group began to manufacture 
pumps after the acquisition 
of Livgidromash (currently — 
HMS Livgidromash), one of 
the largest manufacturers of 
industrial pumps in the CIS. 

1993 2003
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Strategy  History  Business Model

HMS Group became a leading 
manufacturer of high 
capacity customized pumps 
through the acquisition of 
Nasosenergomash (NEM), located 
in Ukraine, one of the major 
companies in the nuclear and 
thermal power generation industries 
and trunk oil pipelines in the CIS. 

HMS Group became a leading 
manufacturer of submersible 
borehole pumps for water 
through the acquisition of 
Livnynasos, one of the largest 
producers of submersible 
electric water pumps in the CIS. 

The company also acquired 
operational control over 
Tomskgazstroy, a provider of 
construction services for oil and 
gas pipelines, and expanded 
its maintenance and repair 
business through the acquisition 
of Nizhnevartovskremservice. 

HMS Group entered the EPC 
market through the acquisition 
of Sibkomplektmontazhnaladka 
(SKMN), a provider of integrated 
EPC services for the development 
and construction of oilfield 
infrastructure. 

The company also acquired 
a minority stake in 
Dimitrovgradhimmash (DGHM), 
a manufacturer of pumps and 
vessel equipment, with an option to 
purchase a controlling stake in 2012, 
and increased its R&D capabilities 
through the acquisition of a 49% 
stake in VNIIAEN, an R&D centre 
and the only one of its kind in the 
CIS, which specializes in pumping 
equipment for the nuclear power 
generation and oil transportation 
industries. 

2006

20072005
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HMS Group went public 
in February 2011, placing 
37.2 percent of its stock on 
the London Stock Exchange 
via GDRs. 

As a key consolidator in 
the domestic pumping industry, 
HMS completed 3 acquisitions 
(Sibneftemash, Bobruisk 
Machine Building Plant and 
exercised the option to acquire 
its next stake in DGHM), seeking 
opportunities to increase 
its presence in existing and 
adjacent markets. 

HMS Group continued to enhance 
its position in the water utility, 
power generation and oil and gas 
sectors through the acquisition of 
Sibnefteavtomatika, a manufacturer 
of high-precision measuring 
equipment for the oil and gas, 
power generation and water 
utility sectors.

The company participated 
in the flagship project of 
the Vankor oilfield development 
and the Baltic Pipeline System 
construction project. 

2008 2010

HMS Group increased its presence in 
the water utility, power generation 
and modular equipment sectors 
through the acquisitions of 
Promburvod, the largest producer of 
electric submersible water pumps 
in Belarus, and NPO Hydromash, 
a manufacturer of pumps for 
the thermal power generation and 
oil and gas industries that has 
subsequently been joined to NEM 
and Rostov Vodokanalproekt (RVKP), 
a leading project and design facility 
for the water utility sector. 

20112009

HMS Group enhanced its design and 
R&D capabilities and its position in 
the EPC market through the acquisition 
of 51% of the voting shares of 
Giprotyumenneftegas, a leading 
independent Russian R&D centre 
focused on the design of the surface 
infrastructure of oil and gas fields. 

The Group participated in the ESPO-
1 pipeline expansion project and 
the construction of the ESPO-2 pipeline 
(Transneft), and commenced a large-
scale production of pumps for use in 
nuclear power generation. 

HISTORY (CONTINUE)
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HMS Group entered the promising 
new gas projects market with 
the acquisition of the leading Russian 
industrial compressor producer 
Kazankompressormash. 

Pursuing the enhancement of its 
pumps product portfolio, the Group 
completed the acquisition of the German 
manufacturer of high-end specialized 
pumps, Apollo Goessnitz GmbH, which 
strengthened its market position in 
industries with a need for technologically-
demanding integrated solutions. 

HMS Group made a disposal 
of SKMN to make the Group’s 
business model more effective, 
release resources, involved in 
the EPC business, and use them 
for the active development of 
the core business. 

The company received its first large 
compressor contract to deliver 
a complete gas compression 
system based on a centrifugal 
compressor with a gas turbine drive 
to Stavrolen (Lukoil). 

The best year for HMS Group in 
terms of EBITDA ever.

HMS Group 
established its 
business platform 
and core expertise, 
which provide 
the strong base for 
future growth.2016

20152012

2013

EBITDA

7,446 RUB MN

41%

Strategy  History  Business Model
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HMS Group’s business consists of recurring operations (the manufacture of standard and customized 
equipment and sales across all target segments) and of large-scale projects that cover the full business cycle 
(from engineering and manufacturing to construction and commissioning).

HMS’ customers are mainly medium and large sized industrial companies. We also approach small businesses 
though our dealers and specialized independent trading companies. Participation in mega-projects allows us to 
maintain and strengthen partnership relations with the largest oil & gas and energy generation companies, as well 
as with leaders in other industries. 

1  
RESEARCH & DEVELOPMENT

BUSINESS MODEL

HMS Group’s business model comprises all major elements of 

the value chain: research & development, manufacturing, procurement, 

marketing & sales, across all of its manufacturing business units 

(industrial pumps, industrial compressors and oil & gas equipment), 

supplemented by engineering and after-sales service, as well as 

EPC business with its own aspects.

Our core business competence is Research & 
Development, which allows us to develop new products 
and provide state-of-the-art solutions. The development 
of new products is focused on innovations and 
efficiency in order to meet the growing requirements of 
our clients.

Our R&D capabilities include 3 leading R&D centers 
in Russia (Moscow, Kazan and Livny), 1 center in 
Ukraine (Sumy) and 1 in Germany (Goessnitz), as well 
as 2 leading Russian project and design institutes 
(Tyumen and Rostov-on-Don). We actively benefit 
from synergies between our R&D and engineering 
centers in terms of product development and 
project implementation. 

Value

R&D       Procurem
ent       M

anufacturing       Marketing & sales  
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3 
MARKETING & SALES

History  Business Model  2016 in Context

Our manufacturing assets consist of 12 plants in Russia, 
Ukraine, Belarus and Germany. In manufacturing, we 
also benefit from cooperation with our production 
facilities, which work as one large manufacturing 
complex, enabling us to optimize production costs and 
reduce lead-time. HMS plants can perform joint supplies 
for large-scale projects and can relocate orders, using all 
available capacities. 

We are also continuing to implement our large-scale 
capital expenditures program to increase our production 
capacities and achieve the highest technological level 
of production, in order to meet the growing demand 
and requirements of our clients. In 2016, the first 
stage of the localization project at HMS Livgidromash 
(the assembly, mounting and testing of the shop for the 
production of large industrial pumps) was completed. 
The second phase (the mechanical processing shop) 
is planned for completion in December 2017, and 
HMS Livgidromash will become the largest and most 
advanced pump manufacturing plant in Russia. We have 
also significantly expanded our manufacturing capacities 
at Kazankompressormash (with new capacities in 
the blanking and welding shop and the installation of 
new milling equipment). 

In 2016, HMS’ overall sales volumes reached 
Rub 41.6 billion (+11% yoy) and our client list amounted 
to over 6,000 names in Russia and abroad (+20% yoy). 
We increased sales to many client groups, especially 
in the industries of oil & gas upstream, conventional 
power generation and mining. Our compressor business 
showed impressive results due to the increased sales 
of gas compression systems (6 systems shipped to our 
clients in 2016). We are continuing to develop our sales 
channels, with sales volumes in 2016 via dealers and 
independent trading companies doubling compared 
to 2015.

Outside of Russia, HMS’ sales offices are currently 
located in Germany, Italy, the UAE and Iraq, as well 
as in Belarus, Kazakhstan, Ukraine, Uzbekistan and 
Turkmenistan. We are also growing our presence in new 
markets. In 2016, we entered the prospective Iranian 
market, with significant contracts for API process pumps.

Our marketing function strengthens our brand in both 
conventional and new markets. As part of our market 
strategy, we regularly familiarize our customers with our 
latest products and solutions at leading trade fairs all 
around the globe. 

2  
MANUFACTURING
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2016 IN CONTEXT

January
 � Quality management systems (QMS) of 

Kazankompressormash and NIITK were certified in 
line with STO Gazprom 9001-2012 requirements in 
the fields of design, production, delivery, installation 
and the maintenance of compressors, refrigerating 
systems and turbo expanders. This certification has 
confirmed the efficiency of the QMS, which ensures 
maximum compliance of manufactured compressor 
equipment with the quality, safety and reliability 
requirements of Gazprom and other oil and gas 
companies. 

 � Kazankompressormash manufactured and delivered 
compressor systems for Tatneftegazpererabotka 
(TATNEFT). This equipment was produced under the 
reconstruction project for the crude gas compressor 
system at the Minnibaevo gas processing plant (GPP) 
and was delivered as prefabricated units.

February
 � HMS updated the ratio of the Company’s depositary 

receipts program: for every five receipts held by 
depositary receipt holders, they received 1 “new” 
receipt in return. The issued number of ordinary 
shares and their nominal value stayed unchanged. 
Also, according to the terms of the amended deposit 
agreement with BNY Mellon, the annual depositary 
fee is equivalent to US$ 0.01 for every “new” DR, 
instead of the previous US$ 0.03 for every “old” DR, 
implying a fifteen-fold decrease in such fees. 

 � Kazankompressormash signed a contract for the 
delivery and installation of a boosting compressor 
station worth Rub 2.8 billion. In accordance with the 
contract, the compressor station is to be delivered 
to the customer’s site. The station is based on three 
centrifugal-type compressor units with gas-turbine 
engines and is intended for the compression of low-
pressure associated gas.

 � Sibneftemash’s QMS was certified by Gazprom 
(STO Gazprom 9001-2012). The Certificate received 
confirms the management’s high quality and 
effectiveness in the fields of design, production and 
delivery of equipment for the development of field 
infrastructure.  

 � HMS Group supplied ten high-pressure pumps for 
the project of Yargeo (NOVATEK), which were put into 
operation at the oil and gas condensate pumping 
stations on the Yarudeyskoye field. The high-pressure 
pumping units are based on a retrofitted special 
application CNSp pump series, with a rated capacity 
of 180 m³/h and a pressure head of 1050 m. Due to 
their unique design, the supplied pumps surpass 
hermetic pumps, occasionally applicable for the 
transfer of high-pressure oil and gas condensate by 
a number of parameters. In 2015, the Group supplied 
a batch of state-of-the-art compressor systems for 
stripped associated petroleum gas to Yargeo for 
construction projects at the Yarudeyskoye field.

March 
 � HMS Neftemash signed contracts with a total worth 

of Rub 3.1 billion for the delivery and installation 
of complex integrated solutions for the pumping of 
natural gas liquids, oil, wash-down water and rust 
preventive chemical. These contracts are a follow-
up to another project that has been successfully 
completed recently. 

 � HMS Group completed the construction of the largest 
and most high-tech multiphase metrological test 
flow facility in Russia, which will allow the testing and 
metrological calibration of up-to-date multiphase 
metering units. The Federal Agency on Technical 
Regulating and Metrology of the Russian Federation 
(Rosstandard) certified the facility and approved it 
in accordance with the working standard of flow rate 
unit of liquid-gas mixtures. Representatives from the 
world’s largest metering unit s producers – Siemens, 
ABB, Honeywell, Schneider Electric, Weatherford and 
Emerson – took part in a formal opening ceremony, 
which was held on March 24, 2016.  
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 � Kazankompressormash signed a contract for 
the delivery and installation of modular screw 
compressor units for the Novoportovskoe oil & gas 
condensate field for the next stage of the central 
production facility (Gazprom Neft). Three highly 
productive compressor units TAKAT, intended for the 
compression of natural gas, are to be produced. 

 � Kazankompressormash manufactured and delivered 
two AEROCOM compressor systems for NLMK. 
Nitrogen six-stage integrally geared centrifugal 
compressors of the AEROCOM series have a capacity 
of 18,000 Nm³/h and 30 bar discharge pressure 
per unit, and are equipped with a 3,150 kW electric 
motor. They are intended for the process compressor 
equipment retrofit project at the oxygen and 
nitrogen compression area of oxygen shop. Similar 
compressor systems along with the custom designed, 
highly efficient 43GC1-210/31 centrifugal oxygen 
compressor, had been previously delivered to NLMK 
by Kazancompressormash. 

 � The compressor system manufactured by 
Kazankompressormash was put into operation 
at the advanced oil-refining complex at LUKOIL-
Permnefteorgsintez. The 5GC1-300/2-12.5 centrifugal 
compressor system, with a capacity of 26,000 
Nm³/h an 11.3 bar discharge pressure and a 6.25 
compression ratio, is intended for the compression of 
unstripped gas as a part of the newly delayed coking 
processing line. Earlier in 2014-2015, three complete 
gas compression systems for the compression of dry 
stripped gas, as well as the centrifugal compressor 
system for the compression of dry hydrocarbon 
gas, were successfully put into operation at LUKOIL-
Permnefteorgsintez.

April
 � Kazankompressormash put a high-tech gas 

compression system into operation at Stavrolen’s 
boosting compressor station, designated to 
compress dry stripped gas (LUKOIL). The gas 
compression system is driven by a gas turbine 
engine on the basis of a 5GC2-287/15-57 compressor, 
with a rated power of 25 MW by means of a gearbox. 
The gas compression system was completed by a 
steam recovery boiler (with the ability to generate 
steam up to 310°C and a pressure of 39 bar), plus gas 
separators, air-cooling units, a fuel gas treatment 
unit, water treatment units and other processing 
equipment. The complete gas compression system 
was manufactured and supplied as part of the 
project of Stavrolen for the construction of the 
first phase of the gas processing plant (GPP-1) with 
a capacity of 2 billion m3/year, designed for the 
processing of associated petroleum gas supplied 
from the fields named after Yu. Korchagin and V. 
Filanovsky.

May
 � HMS signed an agreement with UniCredit Bank to 

open a 3-year non-revolving credit line in the amount 
of Rub 1.2 billion, which matures in May 2019. The 
credit facility was utilized for general corporate needs. 

 � HMS Group took part in the 2016 Iran Oil Show 
International Exhibition in Tehran, Iran. A wide 
range of pumping equipment, manufactured in 
accordance with the API 610 standard, was presented 
at HMS Group’s booth. These state-of-the-art pumps 
are intended for the oil, gas and gas condensate 
extraction process, as well as for oil refining and 
petroleum chemistry applications. 

 � NIITK designed and manufactured an integrally 
geared centrifugal compressor system for the 
Joint Institute for Nuclear Research (located in 
Dubna, Moscow Region). The AEROCOM 2-179/18 
centrifugal compressor system, with a capacity of 
10,600 Nm³/h and a 17.6 bar discharge pressure, is 
equipped with a 1,600 kW electrical drive and an 
up-to-date microprocessor automation system and 
is intended for the compression of nitrogen.  The 
compressor system is a part of the processing unit 
at the NICA accelerator complex, currently under 
construction in the Veksler and Baldin Laboratory 
of High Energy Physics (located in Dubna, Moscow 
Region). This project became one more example 
of successful cooperation between the institutes. 
NIITurbokompressor has already manufactured and 
supplied rotary screw compressor systems for helium 
to the Joint Institute for Nuclear Research.
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June
 � HMS Neftemash signed a contract worth 

Rub 2.1 billion for the delivery and installation of 
a formation-fluid and low-temperature separation 
unit. The company will deliver this integrated 
solution to the customer’s site. The unit, made up of 
inlet formation-fluid separators, heavy condensate 
separators, heavy condensate degassers, low-
temperature separators, heat exchangers and others, 
will be installed at an oil and gas condensate deposit 
located in West Siberia in 2017. 

 � HMS Group signed a contract to retrofit of a batch 
of water injection pumps that were manufactured 
by HMS Group and operated at the Vankor oil & 
gas condensate field. The contract assumed the 
procurement of complete refurbishment kits, in-
depth retrofit works, acceptance tests, installation 
supervision and the commissioning of CNS 
500-1900 and NCN-E-800b-1 pumps operating 
at modular cluster pumping station №2 in the 
free-water knockout unit FWKU-South. Hydraulic 
and performance tests of a single CNS 500-1900 
pump were carried out at the premises of 
Nizhnevartovskremservice, while rest of the pumps 
were retrofitted on site. 

 � Kazankompressormash put two high-performance 
Soitaab (Italy) water jet cutters into operation: 
new WATERLINE 2060-1H-50HP machines with a 
2,000x6,000 mm working area and an ability to 
cut virtually all types of materials without causing 
mechanical and thermal deformation to the work 
pieces. One of the machines is equipped with a 
3D head for cutting work pieces up to 60-degree 
angle, providing complex cutting with chamfering. 
The implementation of this new technology is being 
carried out under the long-term investment program 
for the modernization of Kazankompressormash’s 
manufacturing facilities, which is aimed at increasing 
the production volume of state-of-the-art and 
reliable compressor equipment. As a part of the 
program, the latest generation NC machining centers 
made by the leading global manufacturers have 
already been purchased and installed, resulting in a 
significant increase in the accuracy of machining and 
a reduction in the lead-time.

July
 � NIITK designed and manufactured an integrally 

geared centrifugal compressor system for the Bashkir 
Soda Company that is aimed at the compression 
of circulation gas in the vinyl chloride production 
system.   

 � Kazankompressormash manufactured a complete 
gas compression system for the project of 
reconstructing the Yuzhno-Balykskiy Gas Processing 
Plant (SiburTyumenGaz). This compressor system 
wascompleted with dry gas seals, redundant air-
cooled oil coolers and a bypass valve located within 
the housing of the compressor system. 

August
 � HMS Livgidromash was certified in line with STO 

Gazprom’s 9001-2012 requirements. The audit was 
carried out by experts from one of Russia’s leading 
certification associations – the Russian Register 
– and notified by an organization authorized 
by Gazprom. This certificate confirms that HMS 
Livgidromash’s quality management system in 
the engineering, design, manufacture, installation 
and maintenance of pumps and pumping units 
fully complies with Gazprom’s requirements and 
provides a supply of equipment and servicing that 
meets the customer’s requirements in the areas of 
performance, reliability and safety. 

 � HMS delivered new generation pumping units to 
the Southern water treatment plant of Vodokanal 
of St. Petersburg. This project was implemented 
under a strategic partnership agreement between 
HYDROMASHSERVICE and Vodokanal of St. Petersburg 
in order to provide an increase in energy efficiency 
for the objects at Vodokanal of St. Petersburg and 
to enable the citizens of St. Petersburg and the 
Leningrad Region to have accessible and high quality 
service of water supply, sewage disposal and waste 
treatment.
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September
 � Kazankompressormash put two compressor systems 

into operation at the Yugo-Zapadnaya CHPP Phase 2 
that are based on GCM3-107/7-31 integrally geared 
centrifugal turbochargers with a capacity of 45,996 
Nm3/h. The discharge pressure (30 bar) and 3,150 
kW electric motor are manufactured with all the 
necessary accessory equipment, including an 
automatic control system, a nitrogen station, a 
compressed air station, and a methane-nitrogen 
mixture extraction unit. Compressor systems are 
designed to compress and supply natural gas to the 
gas turbine of a PGU300 power unit, according to the 
API 617 standard requirements.  

October
 � Forbes ranked HMS among the Top 200 Largest 

Private Companies in Russia and among the Top 10 
Largest Machine-Building Companies in Russia in 
2016. Moreover, Forbes has ranked HMS Group No. 9 
in the ranking for Russia’s largest private machine-
building company. Companies are ranked by their 
total revenue for 2015, which totaled Rub 667 billion, 
down by 19 percent yoy from Rub 825 billion in 2014. 
Unlike most of the other participants, HMS was one 
of the few with a revenue growth. 

 � HMS Group signed a Special Investment Contract 
(SIC) with the Russian Federation (the Ministry of 
Industry and Trade and the Government of the Orel 
region) as part of the XV International Investment 
Forum “Sochi-2016.” The special investment contract 

is a new tool whose aim is to support import 
substitution in the form of an agreement between an 
investor and the Russian Federation. The signed SIC 
provides HMS Group with a package of state support 
measures for the realization of the second stage of 
the company’s localization project, which is aimed at 
developing manufacturing competences for high-
capacity oil refining, oil transport and nuclear pumps 
in Livny, in the Orel region. The key advantage gained 
from the conclusion of the contract is the admission 
of state customers to procure manufactured products 
based on a SIC without having to hold a tendering 
process, as long as the product supplier is included 
in the register of single suppliers. 

 � On October 7, Gazprom’s Deputy Chairman of the 
Board, V. Markelov, and the President of HMS Group, 
A. Molchanov, signed a long-term contract for the 
manufacture and supply of import-substituting 
products manufactured by Kazankompressormash.  
According to the contract, Kazankompressormash will 
provide the serial production, delivery and after-
market services of MKU TAKAT (modular compressor 
systems) based on rotary screw compressors. This 
new generation of state-of-the-art MKU TAKAT are 
intended for application as stripper wells and 
provide a solution for the extraction of low-pressure 
gas. These systems meet the requirements of the API 
619 standard. The compressor systems fully comply 
with Gazprom’s requirements and demonstrate 
the best technical performance for this type of 
equipment. 
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 � Kazankompressormash manufactured 5 complete gas 
compression systems for the project of infrastructure 
development of additional wells in the East 
section of the Orenburg oil & gas condensate field 
(Gazpromneft-Orenburg). The supplied systems are 
based on high-performance compressors, which are 
designed in accordance with the API 617 standard 
and have "back-to-back" type impellers made of 
titanium alloy that provides a significant reduction in 
dynamic rotor loads. Energy-efficient NK-16-18ST gas 
turbine units manufactured by KMPO are applied as 
compressor drives. 

 � HMS Group signed a contract to supply a modular 
pumping station at the Novoportovskoe oil & 
gas condensate field under the project of its 
infrastructure development. The station is intended 
for the injection of a working agent into a formation 
for pressure maintenance. 

November
 � The Group signed a number of credit agreements 

with Raiffeisenbank, totaling Rub 2.9 billion. HMS has 
refinanced its previously signed credit lines of Rub 
1.8 billion at lower interest rates, which will reach 
maturity in 2019. Furthermore, the Bank and the 
company have signed a new 5-year uncommitted 
loan facility with 3-year tranches in the amount 
of Rub 1.1 billion rubles, which will reach maturity 
in 2021. The credit line was utilized for general 
corporate needs. 

 � HMS supplied a large batch of pumping units for the 
modernization project at the Gazprom Neft Moscow 
Refinery. The pumping units will operate as part of 
the sulfuric-alkaline waste and process condensate 
treatment system under construction. Single-stage 
and multistage high-pressure process pumps will 
feed the system with raw material and will pump 
out petroleum products and working liquids. The 
pumps have high-efficiency hydraulics of a flow path 
and are made of highly resistant stainless steel. The 
equipment is characterized by its low vibration and 
ability to operate smoothly. As a result, the refinery 
will significantly improve its technical and ecological 
manufacturing features. The fluid catalytic cracking 
unit will be retrofitted in the beginning of 2017. After 
the retrofit, the capacity of the unit will rise by 20 
percent. In addition, the refining depth and the yield 
of light petroleum products will increase. The quality 
and ecological features of the products, as well their 
energy efficiency, will be improved. 

 � The company signed a contract to supply pumping 
units the Kola Nuclear Power Plant. AS-1D pumping 
units for the reactor planned after cooling system 
and the process water system, as well as the AS-H 
pumping units for auxiliary systems, will be supplied 
under the ongoing power generator life extension 
program at the Kola Nuclear Power Plant. In addition, 
HMS Group is currently implementing a contract for 
the batch supply of high and low pressure pumping 
units for an emergency cooling system of the core 
section at the Kola Nuclear Power Plant.

December 
 � Fitch Ratings assigned the JSC HMS Group (legal 

entity, the holder of HMS Group’s assets, located in 
Russia) a first time Foreign and Local Currency Issuer 
Default Rating (IDR) of “B+”, with a “stable” outlook.  

 � Two centrifugal compressor units were manufactured 
by Kazankompressormash after having been 
successfully tested and put into operation at 
the booster compressor station of NOVATEK-
Yurkharovneftegaz. The 53GC2-188/10-87 compressor 
units, with a unit capacity of 2.822 mn Nm³/d and 
a discharge pressure of 87 bar, were designed to 
be operated as a part of GPA-16 NK-03H Ural’s 
gas compression systems for the compression of 
associated petroleum gas. The most advanced 
and effective technical solutions were used in the 
development and manufacture of these compressors. 
The compressors were designed with the ability to 
operate using one or two compression stages, which 
ensures the reliable operation of the compressor 
system in all specified operational cases. The 
application of dry gas seals eliminates any possibility 
for leaks of the working gas. The operating mode 
of compressor units makes it possible to use of a 
parallel arrangement of casings and an application 
of three-shaft speed-increasing gears with two 
output shafts. The advantages of this arrangement 
are its small size, the flexible operation scheme 
of compressor units  (one compressor casing 
is operating over the first few years, and in the 
following years may involve sequential operation 
of two compressor casings), as well as the system’s 
high-energy efficiency. 
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Export Activities in Short
 
Despite the fluctuations of world’s hydrocarbon prices in 2016, which led to the suspension of many major 
international oil & gas projects, the export sales revenue of HMS Group  still managed to reach about US$ 30 million.  
At the same time, the export backlog for 2017 increased by 30 percent, equaling US$ 40 million.

In 2016, HMS Group and its manufacturing facilities were prequalified for and enrolled into the list of approved 
vendors for such significant international customers as Exxon Mobil (the West Qurna-I project), Linde AG, ENEC, 
MAADEN, the Ministry of Petroleum of Iran, NIGC, ICOFC, and others. Furthermore, the Group continued its extensive 
cooperation with strategic customers such as BP, ENI, Petrofac, DAELIM, Technip, Tecnimont, Doosan and many 
others. 

In 2016, apart from the above, after the lifting of sanctions, HMS Group re-entered the Iranian market and signed 
contracts worth around Euro 7.9 million for the supply of API process pumps to Iran’s petrochemical industries.


